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LARGEST PUBLIC GOMPANIES

RANKED BY MARKET VALUE

i - Market value Net income :
: Gompany/Ticker symbol i : : il : : :
This Last : Headquarters (millions) ; Percent ; (millions) Percent : 2011 return : ) ) : Top local executive
year Yyear one/Wwensite -30- -30- change change on equity Ines of nusiness itie
Phone/Websit 4-30-2012  4-30-2011 h 2011 2010 h t L fb Tit
FirstEnergy Corp./FE I .
1 5 [ 76S. Main St Akron 44308 $19,580.9 | $12,181.2 | 60.7% | $885.0 $742.0 19.3 6.7 | Electric utiity holding — Anthony J. Alexander
(800) 736-3402/www.firstenergycorp.com [PEINy p '
Eaton Corp./ETN Electrical, hydraulic,
1 | LLLT Sugerior Ave., Cleveland 44114 5162126 | $182747 | -11.3% | $1,350.0 | $929.0 | 453 181 | aerospace, fruck ard Alexander M. Gutler
- www.eaton.com automotive products !
Parker Hannifin Corp./PH Fluid power systems, ]
3 2 6035 Pardand Bivd, Clovcland 44124 $13,2327 | $15268.7 | 13.3% | $1,109.6 | $8534 | 30.0 215 | electromechanica Sl . et ot
. www.parker.com controls ! !
Progressive Corp./PGR . ; .
6300 Wilson Mils Road, Mayfield Village 44143 $13,0186 | $14,386.1 | 95% | $1,0155 | $1,068.3 4.9 17.5 | Insurance and financial | Glenn M. Renwick
(440) 461-5000/ progressive.com company president, CEO
WwWWw. IV ’
Sherwin-Williams Co./SHW ] :
5 6 10 W. Prospect Ave., Cleveland 44115 $12,4222 | $8760.9 | 41.8% | $441.9 $462.5 45 291 | Coatingsandrelated | Chvistopher M, Connor
-, Wwww.sherwin-willlams.com !
J.M. Smucker Co./SJM .
6 7 ne Strauberry Lare, Oile 44667 $9,0186 | $87063 | 36% | $4505 $5052 | -10.8 g4 | Manfacturer of branded | Richard K. Smucker
- WWW.SmMuUCKers.com
Cliffs Natural Resources Inc./CLF o
7 4 200 Pubic Square, Sute 3300, Cleveland 44114 $8,871.2 | $12,7127 | -30.2% | $1,619.1 | $1,0199 | 588 28.0 Eg'r'nsgx';e L B2 Jpseph A Carrabba ceo
2 Www.CliITfsnaturalresources.com ! !
KeyCorp/KEY
8 9 127Publc Square, Cleveland 44114 $7,687.1 | $82705 | 71% | $9200 | $554.0 | 66.1 93 | Bankholding company | SEth £ Mooney ko
- www.key. ' '
TransDigm Group Inc./TDG Designer and producer of .
9 12 (1231%1) %giggggs)}, Suite 30%0, Cleveland 44114 $6,382.4 $4,134.3 | 54.4% $244.6 $125.3 95.2 27.6 highly engineered aircraft ‘é\{]-ali\:ﬁgﬂla(s: Elgwley
- www.transdigm.com components !
Timken Co./TKR Friction management and "
10 10 | 1835 Dueber Ave., SW., Canton 44706 $5519.2 | $55151 | 0.1% | $4543 | $2748 | 653 22.4 | power transmission | James W Grffth
(330) 438-3000/www.timken.com products and services p '
DDR Corp./DDR . . .
1 14 3300 Enterrise Paruray, Beachwood 44122 $4,107.0 | $37669 | 9.0% | (5159 | ($209.4) NM N Reaestate imvestment ; Dariel B Hine
- www.adr.com !
Lincoln Electric Holdings Inc./LECO Designs and .
12 17 (222186(;14 gg é:ll%% ;\ve., Cl).levellanld 44117 $4,104.9 $3,309.9 24.0% $217.2 $130.2 66.8 185 mar&ufactures welding éﬁgﬂn'\fé ftggggdent CEo
R www.lincolnelectric.com products ! !
RPM International Inc./RPM Specialty coatings for .
13 19 2628 Pearl Road, Medina 44258 $34936 | $30651 | 14.0% | $2035 $179.4 135 161 | ndustral and consumer RCLAG ST
- Www.rpminc.com markets !
Nordson Corp./NDSN . : . .
14 13 | 28501 Clemens Road, Westake 44145 $3487.4 | $38865 | 10.3% | 2148 | S$187.2 | 147 389 e AN e GG
- www.nordson.com !
TFS Financial Corp./TFSL -
15 16 7007 Broaduay Ave, Cleveland 44105 $3036.6 | $33553 | 95% | $251 (34.9) NM 1.4 | Bankholding company | Marc & Brefafsid
4 www.thirdfederal.com '
Forest City Enterprises Inc./FCE-A Charles A. Ratner, chairman
16 18 | 50 Public Square, Suite 1100, Cleveland 44113 $2,698.1 $3,178.3 | -15.1% | ($86.5) $58.0 NM NM Pevg?gggqg developer of i [aviq ' LaRue,
(216) 621-6060/www.forestcity.net president, CEO
Goodyear Tire & Rubber Co./GT ;
17 1 1144, Maret St Akron 44316 $2,690.1 | $4,4286 | -39.3% | $3430 | ($216.0) NM 458 | Tire manufacturer T . e &, CEO
www.goodayear.com ! !
Diebold Inc./DBD Integrated self-service . .
18 20 995 Hayfai Road, North Canton 44720 $2466.2 | $2221.2 | 11.0% | $1448 ($20.3) NM 175 {delvery systemsand | [fomas W, Suidarski
- www.diepbold.com services !
Shalrtflnduf:tries I"c'(/:GTLSD Suite 300, Garfield Maker of i Samuel F. Th
ne in |n|ty orporate entre [fog uite , Lartie! aker or cryogenic amuel r. omas
19 24 Hel hts 4 $2,285.2 $1,401.2 63.1% $44.1 $20.2 118.6 7.2 processes and equipment i chairman, president, CEO
40) 753 1490/www chartindustries.com
FirstMerit Corp./FMER Paul G. Grei
Il Cascade Plaza, Akron 44308 $1,834.3 $1,899.6 -3.4% $119.6 $102.9 16.2 7.6 Bank holding company autfa. Wreig
20 22 (330) 9966300,/ www.firstmerit.com chairman, president, CEO
Steris Corp./STE Maker of sterile
21 2 2960 Heisle Road, Mertor 44060 $1,8104 | $21385 | -15.3% | $130.9 $42.1 211.0 168 | processing and infection | arct M, Rosebrough Jr.
- www.steris.com prevention systems z
Cedar Fair LP/FUN Amusement and water .
929 99 Grne Cecar Pon Dre, Sandusky 448705259 $§1,721.8 | $1,051.3 | 638% | $72.2 ($31.6) NM 455 | parks nthe United States A
www.ceaqartair.com an anadaa !
GrafTech International Ltd./GTI Manufact f hite | C S. Shul
93 15 | 12900 Snow Road, Parma 44130 $1,689.1 $3,367.2 | 49.8% | $153.2 $174.7 123 11.4 e o) Brap e el 5, Sty
0 D D trodes and cathodes | chairman, president, CEO
(216) 676-2000/www.graftech.com elec
Applied Industrial Technologies Inc./AIT Distributor and provider . .
94 93 | 1 Applied Plaza , Cleveland 44115 $1,650.3 | $14969 | 10.3% | $102.1 $86.2 185 158 | of industrial partsand | hel A- Schrimsher
(216) 426-4000/www.applied.com service
PolyOne Corp./POL Provider of specialized ;
25 25 | 33587 Walker Hoad, Avon Lake 44012 $1,230.8 | $1,359.7 | 95% | $1726 | $1626 | 62 293 | polymer materas e D i, CEO
- WWwWWw.polyone.com services and solutions ! !
Nacco Industries Inc./NC Coal mining. li .
C . g, lift trucks, Alfred M. Rankin Jr.
26 31 (EZL%ZOE; lzi?lg(-j&ri%rg})vbvx?v?.\:]ea'ciglj[c?oﬁwoo' Cleveland 44124 $950.2 5876.9 8.4% 51621 579.5 1039 28.1 small electrical appliances: chairman, president, CEO
OM Group Inc./OMG Producer/marketer of .
97 97 127 rggnlcoso%g/re Suite 1500, Cleveland 44114 $768.6 $1,106.2 | 30.5% | $37.9 $83.4 545 3.1 metatbased specialty e, SETEeS
WwWw. omgl com chemicals !
A. Schulman Inc./SHLM Hi .
i i gh-performance plastic | Joseph M. Gingo
28 33 (335350? gvéé\{?%elt/mgrs%jﬁ%?com 57264 5783.9 7.3% 3473 350.0 3.3 9.1 compounds and resins chairman, president, CEO
Associated Estates Realty Corp./AEC Real estate i AT efiiaw L Fited)
1 AEC Parkway, Richmond Heights 44143 $716.7 $688.6 4.1% $5.3 ($8.6) NM 1.7 <l EEES (IEui=l A b [T
29 34 (216) 261-5000/www.associatedestates.com trust chairman, president, CEO
American Greetings Corp./AM .
30 30 Onc American Road, Cleveland 44144 $589.7 $994.0 | 407% |  $57.2 $87.0 | 343 7.9 | freeting cards; character | fo¢ Weiss
- www.americangreetngs.com
Myers Industries Inc./MYE Polymer and metal John C. Orr
31 39 1293 S. Main St., Akron 44301 $552.4 $376.8 46.6% $24.5 ($42.8) NM 11.9 products; equipment for .
(330) 253-5592/www.myersindustries.com tire service president, CEO
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Invacare Corp./IVC Home health care Gerald B. Blouch
32 928 arfol)nﬁ%?é% (%a/yw Ebria 44035 $504.4 $1,0635 | 52.6% | ($4.1) $25.3 NM NM o eotiment president, CEO
Materion Corp./MTRN Hi . .
: f ) B gh-performance Richard J. Hipple
33 32 ?20176? Zg%ﬁfggo@mmgﬁggmﬁgnqts 44124 $501.8 $848.6 40.9% $40.0 $46.4 139 9.9 engineered materials chairman, president, CEO
National Interstate Corp./NATL Speci ) )
: L B 4 pecialty property and David W. Michelson
335 e IS o Mee | es3om e sws | es lo2 GEDMERSY SR
35 96 | G060 Pand Beulevard, Mayfied Heights 44124 $449.3 | $1,2083 | 65.4% | $31.6 $5.7 | 4554 5.5 | Manufacturer of specialty | James F. Kirsch
216) 875-5600/www.fer'ro.cgm 2 ' o7 T ' ' ' : performance materials chairman, president, CEQ
Omnova Solutions Inc./OMN Decorative and functional ; Kevin M. McMullen
36 37 (1373%)G§ggt-f;(?g)m%’nqntﬁ%%m $362.2 5385.1 5.9% 397 51011 ik = interior surfaces chairman, president, CEO
Preformed Line Products Co./PLPC ) Robert G. Ruhlman
37 38 (e'ﬁ% Fzgll%nzvoeé /Mwm\llerl)dr Q}{Icl)lfng]gfg—éélﬁ $307.9 $378.7 -18.7% $31.0 $23.1 34.1 146 | Wire and cable products | oot Srecident, CEO
CBiz Inc./CBZ :
38 40 | 6050 Oak Tree Bivd. S., Suite 500, Cleveland 44131 $304.2 $368.7 | 17.5% |  $280 $24.5 14.3 10.8 | frovides outsourced | Steven L. Gerard
(216) 447-9000,/www.cbiz.com usiness services chairman,
Park-Ohio Holdings Corp./PKOH
39 42 606 Parkand Biud, Cleveland 44124 $262.1 $252.4 | 3.9% $29.4 $15.2 93.8 450 | Diversified manufacturer | COWard F. Crawford
- 'www.pkoh.com '
Stoneridge Inc./SRI Highly engineered
40 36 | 3400E Market &, Warren 44484 $241.5 $3885 | 37.8% | $49.4 S115 | 3281 377 | electrical and electroric o ol
- www.stoneridge.com components Z
Olympic Steel Inc./ZEUS . .
41 41 505 Rehmond Road, Bedford Heights 44146 $230.4 $319.6 | 27.9% | $25.0 $21 | 10720 87  Steelsevicecenter | hichaclD. Siegal
- www.olysteel.com !
TravelCenters of America LLC/TA Interstate travel plazas; { Thomas M. O'Brien
492 44 | 24601 Center Ridge Road, Suite 200, Westlake 44145 $181.3 $141.6 28.0% $23.6 ($66.7) NM 74 fuel, food, convenience | managing director, president,
(440) 808-9100/www.tatravelcenters.com stores and truck repairs | CEO
Shiloh Industries Inc./SHLO -
43 43 880 Steel rve Valey City 14280 $154.1 $190.7 | -19.2% $8.9 $4.9 81.9 81 | Steel processing Theadore I zgmpetis
- ‘www.shiloh.com '
Farmers National Banc Corp./FMNB
44 20 5.Broad St, Canfeld 44406 $115.9 NM NM 59.2 $9.0 25 80 Bankholding company | J0N5. Gas
- www.fnbcanfield.com :
Sifco Industries Inc./SIF Production, repair, " .
45 A6 970E. 64th St, Clevéland 44103 $105.6 $86.5 22.0% $7.4 $4.6 63.1 135 | plating, machining and | Michael S. Lipscomb
(216) 881-8600,/www.sifco.com marketing of jet engines | P '
PVF Capital Corp./PVFC Robert J. Kin
. . King Jr.
46 48 (?i&%(;%llxzrgg%gg\f/(\/j\/ws.gfrﬂvﬂifm%figeraI.com $57.7 $52.9 9.1% (§7.9) ($5.8) NM NM Bank holding company president, CEO
First Citizens Banc Corp./FCZA .
47 52 100F Water St Sandusly 44870 $53.2 $314 | 69.1% | $4.0 ($1.3) NM 39 | Bankholding company | James 0. Fler
- www.fcza.com '
United Community Financial Corp./UCFC .
48 50 (2373% ;:%(Zi‘ezre(z)lg(’)l%z/a West, fYour;_gstown 44503 $52.5 $43.6 20.3% $0.2 ($37.3) NM 0.1 Bank holding company Eragggex\t/ EE‘(’)"’CK
- www.ucfconline.com z
LNB Bancorp Inc./LNBB i Daniel E. Klimas
49 49 407 Broaduay Ave. Loraln 44052 $51.8 $45.7 13.3% $5.0 $5.4 6.8 44 | Bank holding company | bariel £ Kima
Middlefield Banc Corp./MBCN.PK
B0 53 | 15985E. High St., Middlefield 44062 $39.4 $27.8 41.6% 4.1 $2.5 64.1 8.7 Bank holding company | 1homas G. Caldwell
(440) 632-1666,/www.middlefieldbank.com el b0
Athersys Inc./ATHX Bio . .
- pharmaceutical Gil Van Bokkelen
b1 47 5221061) E%ETS%&‘}”WVW c;etzxgasr;g@g% 15 $34.0 $53.2 -36.0% ($13.7) ($11.4) NM NM company chairman, CEO
Wayne Savings Bancshares Inc. /WAYN are
52 54 ISEN, Market St Wooster 14661 $26.3 $25.6 2.6% $1.7 $2.2 21.4 44 | Bank holding company | iR . Becker
- WwWw.waynesavings.com g
. Hazardous and
Avalon Holdings Corp./AWX .
53 56 | One American Way, Warfen 14484 5217 S11.0 | 965% | $0.8 (30.5) NM S I P
: Www.avalonnoldings.com management services '
Ohio Legacy Corp./OLCB )
b4 H1 %%% )8.26M§1i{1985t.5,/North %anlton 44720 $21.3 $31.6 -32.6% $1.8 ($3.1) NM 9.8 Bank holding company Elrg;ihéﬁtu”c -
- 'www.ohiolegacycorp.com :
Energy Focus Inc./EFOI Fiber optic lightin Joseph G. Kaveski
55 55 32000 Awora Road, Solon 44139 $9.2 $18.7 50.7% | (56.1) ($8.5) NM NM L stems EE ool
- www.energyfocusinc.com
OurPet’s Co./OPC0.0B Products for the retail
. i pet | Steven Tsengas
56 (143&? 52%6%6(?7%&%3%2%.?&%77 $6.3 NM NM $0.1 $1.0 87.7 2.4 e chairman, CEO
Datatrak International Inc./DATA . Provider of clinical Laurence P. Birch
57 57 &14508) Zigggggzs/lm Suite 100, Mayfield Heights 44124 $4.6 $9.6 52.0% | ($1.0) $0.1 NM NM e Serviees chairman, CEO
Morgan's Foods Inc./MRFD . ;
B8 60 | 4829 Galaxy Parkway, Suite S, Cleveland 44128 $3.7 $2.3 58.2% ($2.2) ($0.0) NM NM Restaurants Leonard RCSEtg'"'SE‘D"
(216) 359-9000/www.morgansfoods.com SN
Hickok Inc./HICKA.PK Products for the Robert L. Bauman
59 59 (1201561)%Ef%%né()A)lvsz&ﬁ\é%mngﬂ)%g s2.4 524 2.6% (50.9 (51.3) NM NM transportation industry president, CEO
Central Federal Corp./CFBK .
60 58 (23%%3) ggwétg 9@3}1 Fairlafvt\)/n i43|'33 $2.3 $4.8 52.1% ($5.4) ($6.9) NM NM Bank holding company %Igbse Mackus
! - www.cfbankonline.com : !

Numerical information provided by S&P Capital 1Q, www.spcapitalig.co
income figures represent trailing 12-month data through the quarter ending December, January or February depending on the fiscal year end of each company. NA=Not

available. NM=Not meaningful. Crain's Cleveland Business does not independently verify the information and there is no guarantee these listings are complete or accurate. We
welcome all responses to our lists and will include omitted information or clarifications in coming issues. The Book of Lists and other specialized business lists are available to
purchase at www.crainscleveland.com.

m. The Market Cap and Total Return data used the April 30, 2012 close price for each company, net

RESEARCHED BY Deborah W. Hillyer

UPCOMING PARTNERING EVENTS

Cratin's partners with a variety of organizations on
events and special subscription affers for their members.

TNk

YASTD

Project Management for Learning Professionals Certificate
This pregram presents concrete steps to improve your project management skills.

Hyatt Mlace, G025 Jefferson Drive, Independence, OH 44131
httpu//tinyurl.com/astdcleve
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Eaton: Auto, truck segments comprise less of balance sheet

continued from PAGE 1

May 21 announcement of the deal
for Cooper, Eaton had shown through
a series of acquisitions that its elec-
trical business would be the center-
piece of the company going forward.

Electrical deals rule

From 2008 through 2011, Eaton
completed 18 acquisitions, with two-
thirds of those transactions involving
companies headquartered overseas.
Of those 18 deals, seven companies
became part of Eaton’s Electrical
Rest of World segment, six would
come under its Electrical Americas
segment, and four would join its
Hydraulics business.

Only one acquisition — Eaton’s
purchase in July 2008 of the engine
valves business of Kirloskar Oil
Engines Ltd. of India—would become
part of the company’s Automotive
segment. And that deal was for a
business that totaled just $5 million
in sales in 2007.

By contrast, Eaton has gobbled
up companies of all sizes as it has
added to its portfolio of businesses
that come under one of its two elec-
trical segments.

Last August, Eaton bought IE Power
Inc.,, a company in Mississauga,
Ontario, that makes high-power
inverters for use in solar, wind and
battery energy storage. IE Power
had only 24 employees and totaled
just $5 million in sales in 2010, but
an Eaton official said at the time
that the deal gave the company
“access to the rapidly growing utility
solar inverter market.”

On the opposite end of the spec-
trum were two big acquisitions
completed in early 2008.

In February of that year, Eaton
wrapped up the $565 million
purchase of Phoenixtec Power Co.,
a company in Taiwan that makes

uninterruptible power supply systems.
A few weeks later, it would complete
the acquisition for $2.23 billion of
Moeller Group, a German supplier
of electrical components for com-
mercial and residential buildings
and controls for industrial equip-
ment.

Those purchases would turn out
to be preludes to the deal for Cooper,
which is a crescendo of sorts for
Eaton as it concentrates on what it
calls “power management” — some-
thing chairman and CEO Alexander
“Sandy” Cutler described on the
occasion of Eaton’s 100" anniver-
sary as taking on many forms, “from
improving the efficiency of build-
ings, planes and vehicles to helping
massive machines leave a smaller
footprint on our planet.”

Asset sales possible

How — or if — the planned acqui-
sition of Cooper eventually will
impact Eaton’s non-electrical busi-
nesses remains to be seen. However,
the big price tag on the Cooper
purchase, and the ton of debt Eaton
must take on to swing the deal,
leave open the possibility that
Eaton will need to sell pieces of its
past as it pursues its future.

Under terms of the transaction,
Cooper shareholders will receive
$39.15 in cash and slightly more
than three-quarters of a share in the
new combined company — known
tentatively as Eaton Global plc (aka,
New Eaton) — for a total payout of
$72 a share, or a29% premium over
Cooper’s stock price before the deal
was announced.

Those terms indicate Eaton will
shell out about $6.4 billion in cash
in the transaction, which explains
why the company secured a $6.75
billion bridge financing commitment
from units of Morgan Stanley and

EATON’S STRATEGY

Eaton Corp., in a slideshow
presentation that accompanied
a May 21 teleconference with
securities analysts to discuss its
acquisition of Cooper Industries
plc, made no mention of its
Truck and Automotive business
segments in a slide discussing
its long-term strategy. What that
slide, titled “Eaton’s strategy re-
mains consistent,” did say, in
bullet point format:

M A premier power management
enterprise run as an integrated
operating company serving
customers globally

M Provide innovative, safe,
reliable, and efficient electrical,
hydraulic, and mechanical solutions
across diverse end markets

M Focus upon one of the most
important challenges of our time
... reducing the rising cost and
increasing environmental impact of
the world’s growing energy needs

M Maintain balance across
geographies, the economic cycle,
and our business mix

M Build on our leadership posi-
tions through acquisitions in our
Electrical, Hydraulics, and Aerospace
businesses

Citibank to cover that expense.

Eaton indicated during a May 21
teleconference with securities ana-
lysts to discuss the Cooper deal that
it would issue over time about $5.1
billion in term debt to help replace
the bridge loan. But in announcing
the deal that day, Eaton also stated
that it might turn to the sale of assets
to help repay debt.

In an exchange of emails last week
with Crain’s, Eaton spokesman Gary

Klasen downplayed the significance
of the reference to the possible sale
of assets. Mr. Klasen wrote that
Eaton, as stated during its telecon-
ference, has “at this time no plans to
(make) material changes to our
portfolio post closing of the transac-
tion.” He offered a similar response
when asked by Crain’s whether
Eaton might sell or spin off either its
Automotive or Truck segments.

Nonetheless, in viewing a slideshow
presentation on Eaton’s website
that served as a companion to its
May 21 teleconference, a few ana-
lysts made note during the call that
references to the company’s Truck
and Automotive segments were
conspicuous by their absence in a
slide discussing Eaton’s long-term
strategy.

Eaton stated in the slide that it
intends to “(b)uild on our leader-
ship positions through acquisitions
in our Electrical, Hydraulics and
Aerospace businesses.” It’s a bullet
point that gives the definite impres-
sion that future acquisitions will be
in keeping with Eaton’s recent his-
tory of buying businesses in areas
other than auto and truck.

Mr. Cutler, Eaton’s CEO, affirmed
as much during the question-and-
answer part of the teleconference.
In response to a question from
Jeffrey Sprague, an analyst with Ver-
tical Research Partners in New York,
Mr. Cutler said he believes Eaton
has been “consistent since 2000
indicating that the vast majority of
our acquisition dollars would be
spent on building out our electrical,
our hydraulic, and our aerospace
business.

“We have continued and will
continue to grow our two vehicle
businesses, primarily (through)
internal investments, so that really
was the point of that amplification,”

Mr. Cutler said.
More ‘evolution’ ahead?

The changing composition of
Eaton’s operations over the last
decade shows up in the company’s
financial statements as it reports its
results by business segment.

In 2002, the Automotive and
Truck segments accounted for 38%
of Eaton’s total sales and 48% of its
operating profit. Last year, they
together were responsible for 27%
of total sales and 30% of Eaton’s
operating profit. Assuming Eaton
and Cooper had been together in
2011, the two segments combined
would have made up 20% of all sales.

By contrast, “Electrical” wasn’t
even identified as a business seg-
ment in Eaton’s annual report for
2002. Back then, the business was
labeled as “Industrial & Commer-
cial Controls” (it would be renamed
“Electrical” a year later) and it was
responsible for generating less than
28% of Eaton’s total sales and 23%
of its operating profit.

The electrical businesses of a
combined Eaton-Cooper would have
produced 59% of total sales last year.

Just how far Eaton intends to go
in rebalancing its sales and asset
mix is at the heart of both an obser-
vation made by and a question from
Mr. Sprague, the analyst at Vertical
Research, during the May 21 confer-
ence call.

“You're looking a lot more like
an electrical company,” Mr. Sprague
said. “Should we expect more port-
folio evolution over time?”

Mr. Cutler’s response: “We are
not anticipating — it’s not in our act
of planning — any substantial addi-
tional change in the portfolio as a
result of this transaction.”

That isn’t a full-fledged no, but it
isn’t a yes, either. [ |

Mobile: Limited competition makes Vox attractive to investors

continued from PAGE 3
from 32 in mid-2009. And that
doesn’t count the people it plans to
hire with the $7.5 million in venture
capital it just raised.

The deal, which closed May 14,
was led by Edison Ventures of
Lawrenceville, N.J., with participa-
tion from one of its limited part-
ners, Permal Capital Management
of Boston.

Other investors were pursuing
Vox Mobile, too, said CEO Kris
Snyder. The company started
getting calls and emails last year
shortly after information technology
research company Gartner Inc.
published a report that included
Vox Mobile as one of 10 companies
competing in the managed mobility
services sector.

In the Competitive Landscape
and Managed Mobility Services
report, published last August, Gart-
ner also predicted that the market
for such services would hit $3.4
billion in 2016, up from an estimated
$382 million in 2011. That’s a nine-
fold increase.

“We'’re looking at just a huge
opportunity,” Mr. Snyder said.

Three years ago, Vox Mobile
largely was focused on serving busi-
nesses that used BlackBerrys, which
formerly dominated the corporate
market.

Since then, however, businesses
have started to let their employees

use other smart phones, such as
iPhones and phones that use Google’s
Android operating system, often
while other employees continue
using BlackBerrys. Some companies
have started using iPads, too. And
some have deployed mobile soft-
ware applications used by either
their employees or their own clients.

Managing it all has gotten harder,
which has made Vox Mobile’s ser-
vices more appealing, Mr. Snyder
said.

“Email, text, phone, calendar —
that’s all people were really doing
three years ago,” he said.

Swimming in new streams

The company’s services cover
various issues related to the use of
smart phones and tablet computers.

For instance, Vox Mobile deploys
the devices, trains people to use them
and provides technical support for
both the devices and the servers
with which they communicate. The
company also manages contracts
with wireless carriers and helps
companies develop mobile strate-
gies and policies through a five-person
consulting team called Vox Strat.

The consulting team, which was
started in early 2011, represents a
new revenue stream for Vox Mobile.
So does a recent partnership with
Canadian telecommunications firm
Telus Corp.; the companies are
working together to provide Telus’

“We're looking at just a
huge opportunity. ...
Email, text, phone,
calendar — that'’s all
people were really doing
three years ago.”

- Kris Snyder, CEQ, Vox Mobile

business customers with mobility
management services.

Managing mobile apps also has
become a bigger line of business for
Vox Mobile over the past few years,
Mr. Snyder said. Today, 30% of Vox
Mobile’s clients ask the company to
manage apps used by either their
employees or their own clients. That’s
up from about 5% in 2009, he said.

The growing market presents
opportunities for other companies,
too, including some major corpora-
tions. Among the competitors listed
in the Gartner report are AT&T,
Verizon and IBM.

Alack of ability to serve customers
with locations around the world is
one of Vox Mobile’s weaknesses,
said Phillip Redman, research vice
president in Gartner’s Boston office,
who worked on another report
on the sector that was published in
December.

However, the company does
have a lot of expertise related to
mobility, Mr. Redman said. Plus,
Vox Mobile isn’t afraid to work with

telecommunications companies such
as Telus and even direct competi-
tors, he said.

The company in November 2010
started forming partnerships with
managed mobility services providers
in different countries. Thus, if the
company has a customer with an
office in Germany, Vox Mobile can
provide that office with local service
through a German company that
belongs to the Global Enterprise
Mobility Alliance. Work is under way
to turn the seven-member alliance,
a contractual joint venture, into a
formal joint venture company, Mr.
Snyder said.

Mr. Redman described the alli-
ance strategy as unproven but inter-
esting.

“They have an ability to partner
with anyone,” he said.

An era of disruption

Though the August Gartner report
listed several competitors in the
managed mobility services sector,

few of them provide the same services
Vox Mobile does, said Sever Totia, a
principal at Edison Ventures.

One reason Edison Ventures
invested in Vox Mobile is because it
faces limited competition, Mr. Totia
said. Edison also was impressed by
the company’s management team
and its growth rate, he said, noting
that Vox Mobile’s sales doubled in
2011. Mr. Snyder would not provide
revenue figures.

Mr. Totia said the sector itself
also was appealing to Edison, which
found out about Vox Mobile through
Chris Sklarin, an investment man-
ager the firm hired in Cleveland
after it received an investment from
the taxpayer-backed Ohio Capital
Fund.

The shift to mobile devices is a
big disruption to businesses, Mr.
Totia said, noting that it resembles
the shift to personal computers or
the introduction of the Internet.

“That represents huge challenges
to the enterprise,” he said. [ |
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Water: Group sees opportunities in some sectors

continued from PAGE 3
Now, developing countries could
use our help, Dr. Clayton said.
“They’re going to run into a lot of
problems that we went through
with the auto and steel industries,”
he said.

Making market waves

Information NorTech has col-
lected so far suggests the region
first should focus on three types of
water technology: automation and
control systems, corrosion protec-
tion systems, and sorbents, which
are used to remove impurities from
water.

Northeast Ohio already is strong
in the first category: Milwaukee-
based Rockwell Automation, which
has operations in Mayfield Heights,
Twinsburg and  Warrensville
Heights, and other local companies
sell more than $40 million per year
of automation and control technol-
ogy for controlling and treating in-
dustrial water. That’s about 15% of
the $270 million worldwide market
for 2012. NorTech expects the mar-
ket to reach $1 billion by 2019.

The other categories are bigger,
though Northeast Ohio’s market
share in them is small.

Small for now, at least. Although
companies in the region have less
than 1% of the $1.2 billion market
for industrial sorbents and related
systems, there are local companies

REAL ESTATE

Phone: (216) 522-1385 Fax: (216) 694-4264

Contact: Toni Coleman E-mail: tcoleman@crain.com

with expertise in that space, such as
Mar Systems Inc. of Solon and AB-
SMaterials Inc. of Wooster. Plus,
NorTech expects that market to hit
$2 billion by 2019. One big market
for sorbents makers is the natural
gas industry, which is booming in
eastern Ohio and elsewhere.

The worldwide market for indus-
trial corrosion protection system is
by far the largest, at $60 billion in
2012. Northeast Ohio’s share is less
than 0.1% today. Even so, the study
findings suggest that no region
dominates the market, which is ex-
pected to grow to $74 billion by
2019.

All three technologies could be
applied to industrial wastewater
treatment and storm water man-
agement, Dr. Clayton said.

Vegetative roofs and more

The Northeast Ohio Regional
Sewer District already is spending
money locally to reduce the
amount of sewage that gets into
area waterways, said Kellie Rotun-
no, director of engineering and
construction for the sewer district.

“There are a lot of knowledge-based companies dealing
with water science in this part of the world.”

— Harry Shimp, CEO, MCM Capital Partners, which in October bought a
majority stake in Zinkan Enterprises Inc. of Twinsburg. Zinkan produces
chemicals for water treatment and underground dust control.

She noted how Hanson Pipe and
Precast of Irving, Texas, is produc-
ing huge pieces of concrete in
Macedonia, which the sewer dis-
trict is using to build the 18,000-
foot-long Euclid Creek overflow
storage tunnel in Cleveland.

However, the sewer district also
will be looking for nontraditional
products. For one, the EPA is re-
quiring that the district over the
next eight years spend at least $42
million on “green infrastructure”
designed to reduce the amount of
storm water that flows into the sew-
er system. Examples include per-
meable pavement, vegetative roofs,
reservoirs and anything else that
harvests rainwater in an environ-
mentally friendly way, Ms. Rotunno
said, noting that the amount spent
on green infrastructure likely will
be “much larger” than $42 million.

She also said demand for prod-
ucts that mitigate agricultural
runoff is growing.

“If there was a way to cost-effec-
tively handle phosphorus and ni-
trogen from agriculture, that would
be a big winner,” said Ms. Rotunno,

ON THE WEB Story from

www.CrainsCleveland.com.

Ronald
McDonald
House preps
to expand

Cleveland’s Ronald
% McDonald House on Euclid
Avenue will break ground
Tuesday, June 5, on a 20,000-
square-foot expansion that will
allow the organization to care for
17 more families each night.

The project, which will expand
the house’s capacity to 54
families each night, is a direct
response to the growth in
demand for the organization’s
services. The organization has
turned down 3,000 families over
the past four years because of a
lack of space, according to a
news release.

The organization launched a
$12 million capital campaign to
fund the expansion. About 75%
of the needed funds have been
raised. Huntington National Bank
is providing financing for the
project while the remaining
pledges and donations are
collected.

— Timothy Magaw

who has attended meetings of
NorTech’s water working group.

Pooling their efforts

The working group includes five
nonprofits, three universities and
10 private companies, including
Rockwell Automation, ABSMateri-
als, Mar Systems and Zinkan Enter-
prises Inc., a Twinsburg company
that makes chemicals for water
treatment and underground dust
control.

MCM Capital Partners of Beach-
wood bought a majority stake in
Zinkan last October, partly because
it wanted to capitalize on the grow-
ing demand for water, said CEO
Harry Shimp. And Zinkan isn’t the
only local company with water-re-
lated expertise, Mr. Shimp said.

“There are a lot of knowledge-
based companies dealing with wa-
ter science in this part of the
world,” he said.

If NorTech decides to focus more
on building a water technology
cluster in Northeast Ohio, it would
start by hosting networking events
and connecting local companies
that could work together to solve
water-related problems, Dr. Clay-
ton said. The group also could work
to improve work force develop-
ment and education related to the
industry, and it could push for reg-
ulations that would drive the indus-
try’s growth, he said.
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The blg story: A Chicago private equity firm
bought Things Remembered Inc., which is
based in Highland Heights, for $295 million.
Madison Dearborn Partners acquired Things
Remembered from private equity firms Bruck-
mann, Rosser, Sherrill & Co. and GB Merchant
Partners. Things Remembered, which sells
personalized gifts such as blankets, mugs and
pens, operates 640 stores in the United States
and Canada. New York-based Bruckmann Rosser
and Boston-based GB Merchant Partners in 2006
jointly acquired Things Remembered from
Luxottica Group S.p.A.

Daimler demand drives deal: Aluminum
recycler and supplier Aleris said it has signed a
four-year contract to provide molten aluminum
to Daimler AG for the production of cylinder
heads for all Daimler automobile models.
Beachwood-based Aleris did not estimate the
value of the contract. However, the company
said it recently installed a fifth furnace at its
Deizisau, Germany, plant to increase capacity by
20% in order to support increased demand from
Daimler.

The heart of the matter: the cleveland
Clinic expanded its relationship with Cadence
Health, a Chicago-area health
system, to include cardiology
services. Cadence Health,
based in Winfield, Ill., has
existing affiliations with the
Clinic in the areas of heart
f surgery and oncology. The Clinic
! in recent years has pursued such
[ :.{ " affiliations to generate revenue as
the health system looks to expand its
footprint beyond Northeast Ohio. In 2011, such
affiliations generated $10 million in revenue for
the Clinic.

Enhanced image: viewRay Inc.’s entire
medical imaging system now can be used to
treat patients in the United States. The Oakwood
Village company said its MRI-guided radiation
therapy system has secured 510(k) clearance
from the U.S. Food & Drug Administration.
Another piece of ViewRay’s imaging system —
treatment planning and delivery software —
received FDA approval last year.

Transition comes t00 S00n: Aircraft parts
supplier TransDigm Group Inc. of Cleveland
named Bernt G. Iversen II, a nearly 20-year
company veteran, to replace Albert J. Rodriguez,
its executive vice president of business develop-
ment and merger and acquisitions, who died
May 25. TransDigm said Mr. Rodriguez “passed
away unexpectedly” in Waco, Texas. He was 51.
Mr. Iversen most recently served as executive
vice president responsible for a group of Trans-
Digm business units.

Spreading innovation: The Lorain County
Community College Foundation aims to repli-
cate its Innovation Fund in other regions. The
foundation was awarded a $1 million grant from
the Ewing Marion Kauffman Foundation and
plans to use the money to help other community
colleges start programs that resemble its Inno-
vation Fund. The Innovation Fund America
project will begin in three communities, with
plans to add more later.

This and that: cieveland State University
named Steve Percy, a Cleveland native and
former chairman and CEO of BP America Inc.,
as interim dean of its Monte Ahuja College of
Business. He replaces Robert Scherer, who last
month accepted a similar post at the University
of Dallas. ... Case Western Reserve University
broke its fundraising record for the second
straight fiscal year, as it reports raising $134.5
million — more than $8 million ahead of last
year’s total.
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Something’s up
at Ben Venue

M At least it’s planning to restart manufac-
turing at some point.

Ben Venue Laboratories Inc. is recruiting
to fill more than 200 open positions, according
to an email from spokesman Jason Kurtz.

Ben Venue stopped producing and dis-
tributing pharmaceuticals last November
after multiple inspections by domestic and
foreign regulators turned up dozens of quality
control issues at its plant in Bedford.

Last Friday, June 1, the website for Ben
Venue’s German parent company, Boehringer
Ingelheim GmbH, listed 76 open positions
in the Cleveland area. The company could
be hiring multiple people for some positions.

It’s unclear why there are so many open
positions at Ben Venue, which employed
about 1,300 people in Bedford last year. Mr.
Kurtz did not immediately respond to an
email and phone messages left for him last
Friday morning.

When it shut down manufacturing, Ben
Venue caused drug shortages in the phar-
maceutical industry. For instance, Ben Venue
was the sole supplier of Doxil, a popular
ovarian cancer drug marketed by Johnson &
Johnson. The New Jersey-based pharma-
ceutical giant has started importing a similar
drug called Lipodox and has been working
to find another manufacturer to make Doxil.

Although Ben Venue in the past has said
it is working to restart manufacturing, the
company eventually plans to get out of the
contract manufacturing business. Instead, it
would focus on producing generic, injectable

WHAT'S NEW

THE GOMPANY: Heartland Con-
sumer Products, Cleveland

THE PRODUCT: Square Shooters
dice game

If you're a game omnivore — dice and
cards — Heartland Consumer Products has
something for you.

The company bills Square Shooters as “a
full deck of cards printed on dice.” Users
have the option to play the Square Shooters
feature game or versions of other card
games such as rummy, 21 and poker. It can
be used as a simple matching game for kids
or a game of chance for adults, “making it a
good fit for families,” the company says.

Heartland also is taking the game to Face-
book with a contest called “That’s How | Roll.”

The challenge on Square Shooters’ Face-
book page (www.facebook.com/square
shooters) allows fans to show their game-
playing style for a chance to win $1,000 in
prizes. Contest participants are encouraged
to express how they roll by submitting a pic-
ture and a short caption that illustrates their
personal style. The Facebook contest runs
through July 2.

Back in the physical world, Square Shoot-
ers costs $12.99 for a basic set and $19.99
for a deluxe set. The game is available at
Walmart, Walgreens, Barnes & Noble, Books-
A-Million and many independent retailers.

For more, visit Heartland-Products.com.

drugs sold by its Bedford Laboratories divi-
sion. — Chuck Soder

A rare topping-off
party awaits downtown

M If you like watching crews change down-
town Cleveland’s skyline, look fast. The
process of raising steel skyward at Ernst &
Young Tower in the Flats is nearly complete.
The developers expect ironworkers to top
off the tower this Wednesday,
June 6, as they put in place the
final structural steel beam at
the 23-story building.
Recent additions to the
skyline were the Pinnacle

Condominiums in 2006 and o
an ety A i
s

Carl B. Stokes Federal Court-
house in 2002, according
to building and construction
website Emporis. The last time
a multitenant office building
transformed the skyline was
in 1991, with the opening of the 57-story Key
Tower.

When the 500,000-square-foot Ernst &
Young building opens in 2013, it will close a
22-year gap since a new, multitenant sky-
scraper increased the size of the city’s office
market. That is along time, yet still less than
the 28-year span between Terminal Tower
in 1930 and 55 Public Square in 1958.

Although the structural steel work may be
drawing to a close, workers will continue
hanging gray and silver exterior panels to
the steel frame for months to come. — Stan
Bullard

T

BEST OF THE BLOGS

Excerpts from recent blog entries on
CrainsCleveland.com.

With names like this,
it has to be good

H A $3.3 billion plan in which Cleveland-
based Cliffs Natural Resources Inc. plays a
prominent role to build North America’s
first major chromite mine deep in the Cana-
dian wilderness “promises to usher in

an era of prosperity for the region’s
aboriginals and generate millions of
tax dollars over its lifetime,” Reuters 1~
reported.

Tucked deep into northern _; X
Ontario, the so-called “Ring of ||"" AJM"-",L

Fire” contains rich mineral de-

posits “that could transform the

region much as the oil sands have trans-
formed Alberta,” the news service said. The
region contains North America’s only
known large-scale chromite deposit.

If Cliffs develops the “Black Thor” project
in the “Ring of Fire,” it “will likely revolu-
tionize the stainless steel industry on the
continent, which now relies on imports
from South Africa and Kazakhstan,” Reuters
reported.

Remember these things
about Things Remembered

Hl The new owner of Highland Heights-based
Things Remembered Inc. has “seized a
challenging investment” from the personal-
ized gift chain’s previous backers, according
to a blog post from The Wall Street Journal.

Chicago private equity firm Madison
Dearborn Partners paid $295 million to buy
Things Remembered from private equity
firms Bruckmann, Rosser, Sherrill & Co. and
GB Merchant Partners. Bruckmann Rosser
and GM Merchant had owned Things
Remembered since 2006.

“It’s unclear how the two firms fared on

FILE PHOTO/STAN BULLARD
Flats East Bank in late April
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Lack of a degree holding
you back? Check this out

B The University of Akron is expanding a
degree program aimed at assisting those
people who are looking for a promotion or a
salary bump but who have been stonewalled
by the lack of a bachelor’s degree.

The idea behind the program — the bach-
elor’s of organizational supervision — is to
offer students with an associate’s degree, or
those who never finished
college but have an arsenal
of credit hours, the chance to
snag a fast-track bachelor’s
degree.

“It was conceived as a
degree completion program.
It’s for those who have a
backpack of credits but no
place to park them,” said
Larry Gilpatric, chairman of
the department of business
technology at the University
of Akron’s Summit College.

Mr. Gilpatric said the degree would be ideal
for those looking to take on a supervisory
role at their place of employment.

The program rolled out at the University
of Akron in 2010, but since has been added
to eight other locations throughout the
region. For instance, the program this year
expanded to the university’s new Lakewood
location, Lorain County Community College
and other sites.

When the program launched, 29 students
were enrolled. This spring, enrollment grew
to 192 students. — Timothy Magaw

the exit, but while under the six-year owner-
ship of Bruckmann Rosser and GB Merchant,
Things Remembered’s revenue doesn’t
seem to have grown much and its footprint
appears to have shrunk,” The Journal noted.
New York-based Bruckmann Rosser and
GB Merchant said in 2006 that Things
Remembered “booked about $300 million
of revenue in 2005 through the business’ 653
locations — compared to more than $315
million in total revenue through 640 stores
for the last fiscal year ended Jan. 28,
according to a recent note by
| Moody’s Investors Service,” the blog
1| poststated.
¥ The Journal said Madison Dear-
! born “contributed about $163 mil-
lion of equity to its buyout, while the
remainder of the deal was financed
through proceeds from a $147 million
senior secured credit facility and a $30 million
mezzanine note, according to a Standard &
Poor’s Ratings Services disclosure.”

An ‘iconic cultural destination’
rises in University Circle

B Architectural website Arch Daily called
attention to the new Museum of Contempo-
rary Art Cleveland building that’s rising in
the University Circle area.

“With its strong formal moves, the museum
intends to aid the city’s urban revitalization
efforts by shaping an iconic cultural desti-
nation alongside its neighboring concentra-
tion of museums, such as the Cleveland
Museum of Art and the Cleveland Museum
of Natural History,” Arch Daily said.

A public opening will be celebrated in
early October. The website noted the inau-
gural exhibition, “Inside Out and from the
Ground Up,” will feature “an in-depth look
at how international artists engage with
architecture and spatial ideas.”

See photos from the Arch Daily post at
tinyurl.com/7msy9ro.
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What happens when you put four doors on the iconic BMW 6 Series? The all-new 2013 BMW 6 Series Gran Coupe. A stunning, luxurious BMW with uncom-
mon performance. We haven’t improved an icon; we've created an entirely new one. We only make one thing. The Ultimate Driving Machine.®

THE ALL-NEW GRAN COUPE . THE FIRST-EVER 4-DOOR 6 SERIES. BMW Ultimate Service:

BMW EfficientDynamics et
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i _:"“- Drive the extraordinary with attractive
B - = — offers available through May 31.

»<) oL N ) NN T R 2012 LAND ROVER LR4

X S e B4 6 9 9
: 5 to |
I L . =
£, % "'f.,_‘ e T PER MONTH FOR 48 MONTHS

e k .
e T e o ERF L i i L $0 SECURITY DEPOSIT. 995 DOWN DUE AT SIGNING.

e P Y, e 2012 Jo TN Ro e L‘hA' . EXCLUDES TAXES, TITLE, LICENSE AND FEES. INCLUDES 7
. SR12 Jaguag Lanthiovey North Antagicg, SEAT COMFORT PACKAGE (7HS) AND CLIMATE COMFORT

: : : i B M) PACKAGE (CCP)
- r - - )
pe— --_:' i 5 W, i 1

PE TN AT " ! =] .k
|AGUAR LAND ROVER SOLON

6137 KRUSE DR., SOLON

1-866-210-6707 | www.landroversolon.com

LEASE 2012 XF FOR $599/48 MOS*

JAGUAR CLEVELAND
6137 KRUSE DR., SOLON - (440) 542-0601

www.jaguarcleveland.com

LAND ROVER LR4

*Rates shown for customers with exceptional credit approved by a participating lender. All amounts shown are estimates, retailer sets actual
* 48 month lease. Total due at signing $1,699. Includes $999 down payment, $0 security deposit plus tax, title and fees extra. MSRP $54,575. Customer responsible for excess wear and tear. 10,000 amounts.Amount due at delivery including down payment $2076. Lessee responsible for excess wear and excess mileage over 40,000 miles at $0.30
miles per year. With approved credit through Jaguar Financial services. Expires 6/30/12. /mile. Lessee has the option to purchase vehicle at lease end at price negotiated with retailer at signing. For special lease terms, take new vehicle
delivery from retailer stock by 6/30/12. See your Land Rover Retailer or call 800-FIND-4WD for qualifications and complete details

DAVIS AUTOMOTIVE GROUP

THE ESSENCE OF LUXURY

6135 Kruse Dr. * Solon ¢ (440) 542-0600 * www.DavisAutomotive.com





